6.1 TAKNES I HL R
EiR H R
1.5 =) 5 15 WAL P (X R AT R
2. 1 RIS B RS R IR
3.1 fig A i 5 T A R A P A AE 1 ]

4. VIREENBEBERT G

CPARER 7}
HE AR5 50 LR (R S I
EYDER

1F% AR 3 3 2 ) R

2,57 il R AT BA S A E A A

3% B TR AT I 215

HESFA

H RO £ A BR 2 7 IR B v I ', 7 S R4 T MR 077 T P v 5%
—. RS

] RN

RN 5 455 L1 55 158 By EARA IR AE s 2

R R1TE 15 55 HL T ) S TR e 2

Cross-border e-commerce(3: )

&

R T TS5 AR 0 /AR A 5 B, BT RS G IA K
A5 BTSN S, B EEYIRIEIA R i 5EAE 5 i — T



FriiviE s, IR AE R TR .

I

WX EE, BERERRE DR T AR KRS RAE 5 Bk, i f 7
F T Bkt get i DA B R IR T R A, O
AL B BE VRIS IB T il 50 B AE L — [ PR b & Bl X i R
ANEE A AN B LR

SRS LR S T R DLES B R R 5 T R A B A N (A
MR55#57), €A SRR AL 5 PR T E (R ), X EE
P I T B2B ¥4y, b B2B HB o AMEAFEEIT B AL 5T & S
2 ERCEES Sy, BRI BRI 2L EEAT R SRR, R
NSRBIy, B SR GANRINAE G IRRRAFAE BOR X A o
MNEEX EE:

5 5 P P V2 A L TR S AE [ B A 5 TR BN, AR S B BR 5 R 55
IR B L, HNE R BB RT3 5 R4
Hoffeih, MRS NIR. BRI RS T S S).

T B EEHLR B R R IUR S

I 5 P 7R 95 DR A

2015 IR E B 5T H R A 5 L) 5.2 Ji12, FIIEK ) 30%, MR
S5 PR (1205 %I 3] 10% . H AT B8 o 4 kiR RS B 5 e T 17
7 ) R BRI B 97 4F K M 3R =T 4%

HE 75T &l 2l 5000 %%, BEWNETSETEHRES
TR Sk S AN Al ol 20 T 5. H RTEFHEE RSB f TR %



P& EEMRETEE A, N AAMERT O G #] 90% LA
T 80% LA LA R AL T 4R R A B TR S s i
2017 “F 51 LR R AR AE 5 FURE (5 45 e B2B) ik 7.6 1MLt AR .
R SR R B RTE) R TLAR . WL SR ARV IR T, (H
LAAE b TR DU AR PE &R A T IEAE PR e, 7
Jithl, 3C HLF o MRS SN R B B S bR e R Tis
RSB RIRE, Ah RS E RS W s R P oK
BT BRI K
= TR TR 55 K R

1. Zohimkm %

2. X5 A

3. o iR %

4. B2B LA L5+

5. VRIEHL X AL B

92%, J R, bifE. WL, dbnt. LIRARE

6. /NETER 5 BN i

7. MR A
VU 3 ] 5 455 HHL 7 K e A AE 1)t
FER B A 4
PIRECEA KB
SRR R A EE
{5 RO LA A 4



i E ARG )

Hh X R AN

XPAMEVEA TR

i EE AL

JekilFI—F: BCMAGO

B: Business

C: Customer

M: Manufacturer

A: Agent

G: Government
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