《商务英语视口语》教案6

授课章节名称：Unit 3

教材逻辑结构分析和学生分析：

In this period, the students will learn the expressions about asking for information, requesting prices, asking about delivery, asking for discounts, they will watch a video about a interview after a trade fair.

教学目的：

1. Know how to ask for information;

2. Get to know how to request prices;

3. Talking about delivering;

4. Asking for discounts.
教学重点：

Asking for information.

教学难点：

Requesting prices.
更新、补充及删节内容：

A passage about Chinese Export Commodities Fair (CECF) 
教学方法与使用教具：

Task-based teaching;

Video 

Teaching procedure:

Step 1 Leading in
  Check the homework and ask some of the students to perform their conversation.

Step 2 Presentation

1. Language Focus B

Useful expressions regarding trade fairs

A. Enquiring about trade fair information by telephone

Could you please give me some information about the trade fair? I’d like to know …
When does the trade fair begin?

How long does the trade fair last?

Who organises the trade fair?

How large is the exhibition hall?

Who will participate in the trade fair?

What type of media coverage do you expect?

B. Introducing a trade fair to customers by telephone

All information about the trade fair can be seen on our website.

The trade fair will begin on August 30th.

The trade fair will last seven days.

The trade fair has 10,000 square metres of exhibition space.

In case you have any further questions, please contact us at aaa@tradefair.com.
If you require any further information about the trade fair, you can contact us at any time.

C. Asking for more details about trade fairs

I need to book a stand. How large is a stand?

What is the cost per square metre for space at the trade fair?

Would I get a discount if I book a stand now?

Could you give me a discount for space at the trade fair?

What will the stand include?

What will the stand area charge include?

D. Providing information to potential stand takers

A 5-metre-square trade fair stand will cost just $5,000 per day.

The charge per metre for space at the trade fair is $400 per day.

If you compete and return your booking form before 31st May, you will benefit from the discount.

The stand includes two chairs, one desk, two table lamps, a lintel board, and one socket with 220V/10A power supply.

The booth charge will cover reception of invited clients, use of conference facilities for a limited period, publication of your corporate introduction in the journals, cleaning services, security, public liability insurance, advertising in newspapers and trade magazines.

Please note that there will be no stand booking available after 20th October.

You can download the registration form from our website.

2. Follow-up Practice

  A. Ask the students to listen to the passage on page 21 twice and fill in the main information in this passage.

B. Check the answers.

3. Video 2

1. Pre-viewing
Get the students to look at the picture on page 21 and to have a rough idea of the video.
  2. Viewing

A. Get the students to watch the video and ask them to write down the questions James Goldman asked.

B. Check the answers.
C. Get the students to watch the video again and choose the corresct answer to each questions on page 22.
D. Check the answers.
3. Post-viewing
Ask the students to work in pairs toplays Role A and Role B, make a dialogue according to the given information.
Step 3 Consolidation and Assignment
1. Get the Ss to read aloud the the expressions about enquring about trade information.

2. Assignment: Read the Business Culture of the Trade Fairs on page 24
